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The Home Selling process 
can be stressful, particularly 
if you are a home-selling 
newbie and haven’t done 
this before. The process does 
not have to be stressful or 
daunting. 

I’ve put together a step-by-
step guide of the most 
important details of a home 

sale to help you understand how the process works and 
how you can get the most out of your property with the 
least number of hassles. 

Step 1 – Decide When to Sell Your Home 
There are always people looking to buy and there are 
several factors to consider to help you sell your home 
quickly.  

Time of Year – Seasonal 
factors are an important 
consideration. Most home 
sales in Canadian markets 
usually happen in the 
months of May and June. 
The slowest months are in 
December, January and 
August. 

 

 

 



 

 

Current Competition - Another important 
consideration is the number of potential buyers that 
would be looking for the kind of house you have in your 
particular neighborhood or in similar neighbourhoods. If 
there is a big inventory of houses similar to yours that 
buyers are looking for, you can expect fewer showings 
and fewer offers which will usually result in a lower price. 
However, if there are many potential buyers but a limited 
supply of homes similar to yours on the market, you can 
expect your home to sell quickly at a higher price.  

State of the Real Estate 
Market – Research what is 
going on in the market right 
now. Interest rates, housing 
inventory and consumer 
confidence affect prices.  The 
trick is to evaluate the 
market, know what's selling, 

what isn't selling, and why, and be realistic about what 
market conditions will allow so you can set the optimal 
price and terms. 

Personal needs and goals – How quickly do you need to 
sell your home is an important consideration. 
Everybody’s circumstances are unique and timing can 
likely dictate your decision. If you have to sell right away, 
consider lowering your asking price a bit to speed up the 
sale. 



 

 

Step 2 - Organize Your Finances If  You 
Still Have A Mortgage 
When it comes time to sell it’s important to determine 
exactly how much you still owe to make sure the sale of 
your current home pays off the remainder of your 
mortgage, plus all of your selling costs. Ensure you are 
comfortable with your new mortgage payments. 

Step 3 - Find a Good Real Estate Agent Who 
Is Right for You 
 

 This is one of the most 
important decisions to 
make in the process of 
home selling as so much 
precious time and money 
is at stake. You will 
definitely need the help of 
professionals to save you 
valuable time. 

It’s not a great idea to try to sell your home on your own, 
you need a Real Estate Agent to look after your interests 
and help you during the entire process! 

A few things a Realtor could help you with the sale of 
your home: 

 

 

 



 

 

 

● Advice on the best strategy and timing to list your 
home to maximize ROI. 

● Make sure your house is listed at a competitive sale 
price to increase your odds of a quick sale. 

● Advice on renovations or extensions you may be 
thinking of investing in. 

● Negotiate the best possible price for your home. 
● Provide a long-term plan if you are thinking of selling 

in the next few years. 
● Take care of paperwork and pitfalls involved in the 

sale transaction and make sure the process goes 
smoothly. 

 

The agent you choose to hire will matter. Make sure you 
choose one that will protect your interests. Ask friends 
and family who have experienced selling their homes for 
recommendations. Take the time to visit the agent’s 
website and read testimonials on their social media 
pages. Interview each potential candidate to know if you 
can be comfortable working together.  

Step 4 - Pick the Rest of Your Team 
The home selling process is a Team effort. In addition to 
a Real Estate Agent, you will also need: 

● Handyman Services to prepare your home for sale. 
● Home Staging Services to create a beautiful show 

home that buyers will love. 
 
 
 



 
 
 

● Home Inspectors for a pre-listing home inspection. 
● Real Estate Lawyer - You will need a real estate 

lawyer when it comes time to close. 
 

Step 5 - Get your house ready to sell 
Realtors in your area will 
want to see your home 
right away and tell their 
buyers all about it so it’s 
important that it’s 
prepared for viewing from 
the moment it gets listed.  

This step is all about 
giving your home a mini 
makeover and addressing your home’s little 
imperfections.  

● Get rid of clutter - Clear out anything that could 
distract potential buyers from imagini.ng what their 
life would be like in your home. 

● Do repairs and renovations - Some repairs could be 
vital such as getting a new roof or consider 
repainting your home, and make sure to fix all the 
little things like leaky faucets, squeaking doors and 
small cracks in the ceiling. 

● Get a pre-listing inspection to help you identify any 
issues with the home that might be potential “deal 
killers” for potential buyers.  

 
 
 



 
 
 
● Stage/prepare your home for viewing - stage your 

home for simplicity, making sure it reflects how 
buyers would want to live in it. 

Step 6 - Determine 
Your Home’s Asking 
Price 
Your Realtor will be able to 
determine the fair market 
value of your home using 
his local market knowledge 
and research to estimate 

what price he thinks your property could obtain in the 
current market. 

In the Real Estate Market, however, the hard truth is that 
Buyers will decide how much your home is worth. They 
decide how much they are willing to pay for it based on 
several factors, such as the latest sales in your area and 
in nearby neighbourhoods, inventory of properties 
currently on the market, current market conditions, the 
size, location, style and condition of your home. 

Step 7 - List Your Home  
Now that the price has been established you are ready to 
list your home. Preparing the Listing Agreement requires 
a copious amount of paperwork but your Real Estate 
Agent will take care of all this. The main thing you have 
to do is sign it.  

 

 



 

 

By signing the listing agreement, you officially give your 
real estate agent the authority to start selling your home. 
This document will specifically: 

● Define the realtor-seller relationship, including the 
limits of your realtor’s authority. 

● Outline detailed information about your home which 
can be placed on a real estate Board’s MLS System 
to help potential buyers find you. 

● Form the basis for drafting offers on your home. 

Step 8 - Marketing your home 
It’s time for your Real Estate Agent to hit the market and 
make sure potential buyers find you and know that your 
house is available for sale.  A comprehensive marketing 
campaign for getting your house to sell should include a 
mix of traditional and digital marketing tools. 

 Some strategies that work well: 

● HDR photos, 
● Lifestyle videos, 
● Virtual tours, 
● Website, 
● For sale signs, 
● Open houses,  
● Online marketing,  
● Email marketing/social media, 
● Print marketing,  
● Listing on MLS, 
● Real estate listing websites and search engines. 



 

 

Step 9 - Open House and House Showings  
Be flexible enough to accommodate any arrangements 
when buyers make an appointment.  Most buyers prefer 
to book showing times in the evening or on the weekends, 
so you need to make sure your own household is not 
disrupted and buyers are not distracted when viewing 
your home. If you get many appointments, some days 
with 5 or 10 or more showings every day, you may have 
to think about planning activities outside your home 
such as visiting friends, relatives or shopping.  

Step 10 - Accept and Negotiate Offers 
Whether you get only one or many buyers for your house, 
you can expect to go back and forth with several 
negotiations. Your Real Estate Agent will do all the 
negotiating work. He will consult with you about how 
much you are willing to negotiate and use different 
strategies to help you get the highest price. Expect to see 
common conditions included in the negotiating table, 
such as: 

● A financing condition, 
● A home inspection condition, 
● A closing date. 

Step 11 - Closing the Sale 
Your Real Estate Agent and Lawyer will help you navigate 
all the paperwork in preparation for the closing day when 
the new buyer takes possession of the house. Expect to 
sign a lot of paperwork. 

 



 

 

When your house is finally transferred to the new owner, 
payment will be made through your lawyer (less real 
estate commissions, lawyer fees and disbursements and 
other adjustments that will apply). 

 

Are you looking for a Real Estate Agent experienced 
in working with home sellers? I’ve helped many 
home sellers just like yourself get top dollar for their 
home. 

 
 

 

 

 

 

 
 
 
New World 2000 Realty Inc., Brokerage 
 

  416.660.2999 
 Joel@joelmartinsrealty.ca  
 www.joelmartinsrealty.ca  

 

 

Call me today if you have any questions about selling your 
home, I’d be happy to share my expertise! 

 

           
        

 

           
        

 

           
        

Find out more about Real Estate Services for YOU! 
 

         
 

         
 

         

http://www.joelmartinsrealty.ca/
tel:4166602999
https://www.iconsdb.com/icon-sets/web-2-orange-icons/geography-icon.html
https://outlook.office365.com/owa/calendar/JoelM@joelmartinsrealty.ca/bookings/
https://outlook.office365.com/owa/calendar/JoelM@joelmartinsrealty.ca/bookings/
https://joelmartinsrealty.ca/real-estate-services
https://outlook.office365.com/owa/calendar/JoelM@joelmartinsrealty.ca/bookings/
https://joelmartinsrealty.ca/real-estate-services
https://joelmartinsrealty.ca/real-estate-services
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